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__gafti First, San Francisco,
supplied its SuperLite [1-XL

120 in GPX Framing for

Ohio's Gleveland:@linies
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ONLINE ONLY
Visit GlassMagazine.com
for:

= A resource list of
fire-rated glass
companies

= A photo gallery of
additional fire-
rated projects

» A phato gallery
from Safti First, San

Francisco, demonstrat-

ing fire-rated trends

* A sidebar about
new changes
to sprinkler codes that

affect fire-rated glazing.

A look ahead at sales, market
and product expectations

By Katy Devlin

onresidential construction spending is
N expected to fall 5 percent in 2010, fol-

lowing a 5.7 percent loss in 2009, and
isnt expected to rebound until 2011, according
to Jim Haughey, chief economist, Reed Con-
struction Dara, Norcross, Ga. Despite the grim
forecast, representatives from fire-rated glazing
suppliers remain optimistic. The marker segment
is partly insulated from the downturn thanks to
code requirements, building trends and increased
funding for some public projects, they say.

“Although we are currently experiencing a
very soft market in the commercial construc-
tion industry, demand for non-wired fire-rated
glazing products continues to grow,” says Dan
Poling, sales manager, fire rated glass producrts,
Schott North America Inc., Elmsford, N.Y,
Poling attributes the growth to adoption of
International Building Codes nationwide.

Jeff Griffichs, director of business develop-
ment, Safti First, San Francisco, says the com-
pany saw growth across its entire producr line
in 2009 and anticipares continued growth in
2010. *We really can't say for certain whether
our success in 2009 resulted from an insu-
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lated market segment or continued expansion
of market share, but we're quite pleased with
our bottom line and feel optimistic,” he says.
Christian Mueller, general manager, Ve-
trotech Saint-Gobain North America Inc.,
Auburn, Wash., says code requirements and
increased code enforcement, education and
government stimulus will drive fire-rated glass
sales in 2010, “We expect the fire-rated glass
segment to stay at current levels, since the
governmenr stimulus money is expectred to
translate into projects starts and to be spent
in institutional areas in 2010,” Mueller said.
“Also, code requirements and enforcement,
along with increasing education abourt available
fire-rated glass systems and its proper applica-
tion at all levels of involved building profession-
als, will contribure to stabilize this segment.”
Jeft Razwick, vice president, business develop-
ment, Technical Glass Products, Snoqualmie,
Wash., says he’s more cautiously optimistic. “From
a historic standpoint, [the fire-rated] marker is
typically more resilient than others since fire-rared
is required by code in many buildings, particu-
larly healthcare and educarional facilities. Bur, we
cant ignore the fact thar the dip in commercial
construction is going to lead to fewer installa-
tions overall. Even with governmental funding for
facilities that require fire-rated glass, this segment
of the glazing industry is likely to face challenges.”



Schott North America Inc., Elmsford, N2Y., |
suppliedits Pyran Platinum f_ire-r;ated’g 45S-Cé=

ramic for the Godley Intefmediate Schadlin <™
Godley, Texas. Photo by Glassopalis ; Toronto

Strong segments
Traditional marker
segments for
fire-rated glass—
schools, healthcare
facilities, govern-
ment buildings—
will remain the
primary users in
2010, according

to officials from
fire-rated glazing
suppliers. Inter-
est is growing in
fire-rated glass

tor commer-

cial and industrial building types; however,
that interest won't rranslate inro sales and
installations until nonresidential construc-

tion begins to improve in 2011, officials say.

“Due to design requirements, we are see-
ing a growth in all sectors of the building
industry, including residential and commer-
cial,” Poling says. However, “due to the cur-
rent economic environment, we anticipate
the majority of demand in 2010 will be for
educarional and institutional projects.”

Mueller agrees. “Commercial and industrial
projects will stay very limited until the economic
climarte will change and grow in 2011, he says.

Suppliers should also look beyond new build-
ing. In both the institutional and commercial
segments, renovation could offer opportuniries
for the fire-rated market, Griffiths says. “Adapt-
ing or expanding interior spaces within older
buildings often includes upgrades related to
new code requirements or contemporary design
strategies that make use of modern fire-rated
glazing systems,” he says. “Renovation is a
market segment with significant potential.”

: Wi
Vetrotech Saint-Gobain North America
Inc., Auburn, Wash., supplied
load-hearing, firesrated glass that acts &
as an exterior walking surface and the
ceiling of New York University's
subterranean Stern Schookefr ™

‘Technical Glass Products, Snogualmie, Wash.,
custom designed a slender fire-rated aluminum
framing system, the Fireframes Aluminum Series,
for the Actinstitiite of Chicago's Modern Wing.

Market trends

“The fire-rated market is constantly evolving, and
manufacturers must continue to adapt with new
product and system solutions. ‘The current eco-
nomic downturn hasn’t changed that. If anything,
it has served to speed up the innovation cycle as
manufacturers seek to set themselves apart,” Raz-
wick says. “At TGP ... we look atr where the market
is heading—towards energy cfficiency, sustain-
ability and increased performance—and assess how
our fire-rated products can also meert those goals.”
Trends in fire-rated glass are dictated by
overall building trends, such as energy effi-
ciency, as well as demands from the architectural
community and building codes. New restric-
tions on wired glass, for example, combined
with architect demands for improved aesthet-
ics and increased daylighting force suppliers
to continually update product offerings.
‘The green building movement has had a
major impact on fire-rated glazing. Suppli-
ers are coming out with more environmentally
friendly fire-rated products, and designers are
specifying fire-rated products in locations
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AMERICAN
MADE...
UNHEARD OF
PRICE!
Almost $900 off our standard
108" x 84" aluminum Pickup Rack
price of $2900! Or, if you'd prefer
one of our standard aluminum Van
Racks (9" or 10 x 84")...just $1410
each! Built to the highest standards by
welders who are all certified by the
American Welding Society. And remember,
ALL our products are 100% made & assembled
right here in the
good ol’
U.5.A.

- American Made,
American Proud.

* Plus shipping
Limited timé
anly.

Y BIG TO SMALL
WE DO IT ALL

1.888.652 9273 51

1.888.772.8400 -«

100 Industrial Drive - Sedgwick, KS 67135
Also located in Aragon,GA - fax 316.772.5852 . UnruhFab.com
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that will improve building efficiency.

“We see the green aspect of building products
being an influential force in building design,”
Poling says. “In regards to fire-rated glazing, we
are able to offer eco-friendly products that do
not contain arsenic, antimony or barium. This
allows designers to open up a structure, allowing
more natural light and views without detract-
ing with bulky frames or unwanted tints.”

Griffiths adds, “with the added emphasis on
energy elliciency, we're seeing greater use of
interior glazing as a design strategy to expand the
usc of daylight and minimize the use of artificial
lighting. We're especially seeing this in school
projects at all levels. Fire-rated glazing in cor-
ridors, enclosed stairways and various types of
interior spaces contributes to a sense of open-
ness and enhances personal safety,” he says.

Fire-rated wall or partition systems and fire-
rated systems for larger openings are also in
demand, Mueller says. “Fire-rated curtain wall
applications will give architects more flexibility
to open up interior and exterior spaces, and to
expand glazed areas, without compromising the
fire-rating requirements of the building.” he says.

Architects are also seeking more sophisticated
fire-rated designs, Razwick says, “The trend is
toward sleck frame profiles, crisper sightlines
and clearer views—and it seems to be grow-
ing in conjunction with code adoption,” he
says, “Different types of buildings now have
to meet specific fire ratings, and whether it’s
60 minutes, 90 minutes or 3 hours, architects
want fire-rated applications to seamlessly blend
with non-fire-rated applications,” he says.

This has also led to the emergence of more
niche applications, such as fire-rated glass Aoors
and decorative fire-rated products. “These ap-
plications are important because they show the
industry that fire-rated glass is more than just
functional,” Razwick says. “For instance, fire-
rated glazed floors allow architects to meer codes
while capturing light in a unique way. Up undil
recently, this was something they couldn't do.”

Safti First has developed some decorative
pattern options, and is working with some
vendors to provide artwork within fire-rated
assemblies on several projects, Griffichs says.

Architects and building owners are also looking to
maximize the functionality of fire-rated glass, com-
bining it with security and impact products. Muel-
ler says interest is growing to use fire and security
glazing for government facilitics. “Fire-rated glass in
combination with blast-resistant glass fulfills mul-
tiple safety and security code requirements. [Safery]
has usually been compromised in the past,” he says.
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